
LIAM Resource Guide

This Life Insurance Awareness Month (LIAM)*, we are helping you focus on an underserved, 
but well represented portion of today’s insurance market: Millennials and Gen Z.

These materials can help you explain how affordable and simple life insurance can be to a 
group that has historically overestimated the cost by over 3x!**

Sales Tools

Start the life insurance conversation with Millennial and  

Gen Z clients using these tools from Agent.IllinoisMutual.com.
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LIAM Planning Guide

Use this guide to plan and execute  

your own LIAM campaign targeting 

Gen Z and Millennials who are 

experiencing life events which 

increase their motivation to  

purchase insurance.

Here’s how it works:

Illinois Mutual’s Return of Premium Term is available for 

death benefits of $50,000 to $500,000 and initial terms 

of 20 years, 30 years or To Age 65. Issue ages are 18 to 

60; however, term length availability will vary by age 

and tobacco use. If the policy is in force when the initial 

term period ends and its terms have been met, 100% of 

the returnable premium will be paid back to you as an 

endowment benefit.

The maximum returnable premium amount is the sum of 

the annual premiums we expect you to pay from the time 

you first purchase the policy through the last day of the 

initial term period. Returnable premium does not 

include additional premiums paid for riders, rated 

policies, policy fees, and modal administrative fees.

The endowment benefit will be reduced by any 

outstanding loans or liens, including paid Accelerated 

Death Benefits, and accrued interest.

The endowment benefit can be used for whatever 

you need – from providing cash to help you make the 

transition to retirement to helping with a mortgage or 

business loan payoffs.

Policy Form LT17, Term Life Insurance 
Policy Form LRPT17, Endowment Benefit Endorsement 
Policy Form LRPT17SA, Endowment Benefit Endorsement  
Not available in AK, DC, HI, MT or NY. Coverage and 
availability may vary in other states.   
For policy costs and details of coverage, limitations, 
exclusions and terms, contact your agent or 
Illinois Mutual. If any discrepancies exist between  
this communication and the policy, the terms of  
the policy will control.  
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Path Protector Plus® Return of Premium Term

The Best of Both Worlds! 

For more information, visit:
ReturnOfPremiumTerm.IllinoisMutual.com

Return of Premium Term Life Insurance
Path Protector Plus® Return of Premium Term Life offers you the best of both worlds – life protection if you need it, 

and money back if you don’t. 

Return of Premium
Term Flyer

C5529

Life’s Moments
Big or small – Life’s moments 
aren’t always planned, but we 

strive to protect them all.
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Visit
www.IllinoisMutual.com/LifesMoments 

and contact me today to find  
out how to get started.

Fillable  
Consumer Stuffer
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Life’s Moments Website

With more Gen Z and Millennials getting married, buying 

homes and starting families, their interest in purchasing 

life insurance has been triggered. Our Life’s Moments site 

connects your clients’ everyday experiences to their desire 

to protect Life’s Moments with life insurance. 

Agent Use Only (continued on back)

https://forms.illinoismutual.net/A5701.pdf
https://forms.illinoismutual.net/LIAMPAL.pdf
https://forms.illinoismutual.net/C5655.pdf


Shareable Social Media Posts

Share our engaging social media content with your own social networks to extend your reach and help get more 

life insurance conversations started!

Search for Illinois Mutual on: 

Downloadable Social Media Posts

In addition to sharing our social media posts, you can 

download these posts prepared by Life Happens to 

amplify your campaign!

Download them from the Resource Library on our Agent 

Portal at Agent.IllinoisMutual.com. Search for LIAM!

Downloadable Flyers

Email1 these flyers prepared by Life Happens to clients and 

prospects with our fillable consumer stuffer.

Download them from the Resource Library on our Agent 

Portal at Agent.IllinoisMutual.com. Search for LIAM!

Dorsey Hoskins’ father, Bryan, 
felt a tingling in his arm. The 
diagnosis—an inoperable brain 
tumor. Six months later, he died 
at the age of 33, leaving his wife 
to raise Dorsey and her sister 
Hattie.

Fortunately, Bryan bought life 
insurance when he married, 
and again when his daughters 
were born. Thanks to Bryan’s 
foresight, Dorsey, Hattie and 
their mom are taken care of.

Life insurance 
isn’t for the 
people who 
die. It’s for 
the people 
who live.

Dorsey Hoskins

This piece has been reproduced with the permission of Life 
Happens, a nonprofit organization dedicated to helping 
consumers make smart insurance decisions to safeguard their 
families’ financial futures. Life Happens does not endorse any 
insurance company, product or advisor. © Life Happens 2023. 
All rights reserved.
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Life is a journey, filled with 
ups and downs, joy and loss.

Moment to moment, we 
are building our path.

Life insurance 
protects that journey 
financially—now and 
in the future.

Let us help you 
get the coverage 
you need.

Life insurance ...
for when life happens

This piece has been reproduced with the permission of Life Happens, a nonprofit organization dedicated to helping 
consumers make smart insurance decisions to safeguard their families’ financial futures. Life Happens does not 
endorse any insurance company, product or advisor. © Life Happens 2024. All rights reserved.
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Life is a journey, filled with 
ups and downs, joy and loss.

Moment to moment, we 
are building our path.

Life insurance protects that 
journey financially—now 
and in the future.

Let us help you 
get the coverage 
you need.

Life insurance ...
for when life happens
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Summer was much like her name: bright, bubbly 
and energetic. She was also hardworking. At 22, she 
was managing her own household, working full-time 
as a waitress, while attending school with dreams of 
becoming a doctor.

She would stop by the insurance agency each month 
to pay her auto insurance and was always greeted by 
insurance professional Christie Trahan. One month, 
Summer revealed that she was expecting a baby. Christie 
was thrilled for her, but also knew she had to talk to 
Summer about something more serious: life insurance. 
Summer listened carefully, but said she’d think about 
it. Money was tight for the single mom-to-be; she also 
wanted to discuss it with her mother, Coleen.

After asking her over the course of several months, 
Christie told Summer that she felt she needed to ask 
one last time: “Are you sure you don’t want to buy that 
life insurance?” At $12 a month, Christie felt that it was 
affordable even for a working student. Summer agreed, 

saying that she knew it was the right thing to do, even 
though her mother had advised her to wait.

That was a fateful decision. Just nine months after 
Summer gave birth to Nathan, she was struck by a car 
while walking and killed.

After the accident, Coleen called Christie to ask if 
Summer had gone ahead and bought the policy. Christie 
assured her she had. Relief swept over Coleen, as she now 
had funds to give Summer a beautiful funeral. The death 
benefit also allowed Coleen to take a leave of absence 
from her job to take care of Nathan.

Nathan is now a happy 5-year-old, and Coleen has 
officially adopted him. She set aside the remaining 
money from Summer’s policy for Nathan to use for 
college. “I’m so proud of Summer for making that wise 
decision for Nathan,” says Coleen.

The Responsible Thing to Do

Coleen Stokes and her 
grandson, Nathan
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This piece has been reproduced with the permission of Life Happens, a nonprofit organization dedicated to helping consumers 
make smart insurance decisions to safeguard their families’ financial futures. Life Happens does not endorse any insurance company, 
product or advisor. © Life Happens 2022. All rights reserved.

Watch Coleen’s story at 
lifehappens.org/stokes
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Eran casi las 11 p.m. de una noche en diciembre cuando 
el boxeador Oscar de la Hoya perdió su pelea contra 
Manny Pacquiao. La familia Virgen se despedía de sus 
familiares después de mirar juntos la pelea. Deleitándose 
aún en el buen ambiente de haber estado en familia y 
disfrutado de una buena comida, se dirigieron a su casa. 
En el trayecto, su camioneta chocó con un conductor 
que se dio a la fuga. El vehículo se dio vuelta dejando a 
Nicolas y a su esposa Teresa inmóviles en el interior. Sus 
hijos Gabriel y Mayra lograron arrastrarse hasta salir del 
auto y apenas sufrieron heridas. Cuando el equipo de 
rescate llegó, Teresa ya estaba muerta. Nicolas tenía tres 
vértebras rotas y múltiples fracturas en los brazos. “Tu 
vida cambia en un  segundo”, dice Nicolas.

Tras haber sido atendidas sus heridas, la familia Virgen 
intentó reorganizarse. Afortunadamente, Teresa tenía 
un seguro de vida que los ayudaría en ese proceso. Al 
comienzo, la pareja no estaba convencida de que Teresa 
necesitara una póliza propia dado que no trabajaba fuera 

del hogar. Como contratista de construcción, Nicolas 
entendía la lógica de contar con un seguro de vida para 
él. Sin embargo, su agente de seguros Marina Nuño les 
explicó que si algo le ocurría a Teresa, esto generaría 
gastos. “Piensen en todas las cosas que hace Teresa”, 
recuerda Marina que les dijo.

El seguro de vida les permitió pagar sus cuentas mientras 
Nicolas estuvo sin trabajar durante casi dos años 
recuperándose de sus lesiones, incluida la amputación de 
un dedo. También ayudó con los gastos de la universidad 
de Mayra y de su hermana mayor, Susana. Si no hubiera 
sido por el seguro, Nicolas está convencido de que su 
familia habría perdido su casa. “Teresa sigue cuidando y 
velando por nosotros”, señala.

Esta pieza ha sido reproducido con el permiso de Life Happens, una organización sin fines de lucro dedicada a ayudar a los 
consumidores a tomar decisiones inteligentes de seguros para salvaguardar los futuros financieros de sus familias. Life Happens no 
apoya ninguna compañía de seguros, producto o asesor. © Life Happens 2022. Todos los derechos reservados.

Ver la historia de Nicolas 
lifehappens.org/virgen/espanol
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Aún continúa cuidándolos

Nicolas Virgen con sus hijos (de izquierda  
a derecha) Gabriel, Susana y Mayra

Contact your Life sales team for more information today!
Sales@IllinoisMutual.com • (800) 437-7355, Option 2

Policy Form LT17, Term Life Insurance; Policy Form LRPT17, Endowment Benefit Endorsement; Policy Form LRPT17SA, Endowment Benefit Endorsement

Not available in AK, DC, HI, MT or NY. Coverage and availability may vary in other states.

*LIAM is an industrywide event coordinated by Life Happens. Illinois Mutual is a member of Life Happens.
**2024 Insurance Barometer Survey, LIMRA and Life Happens
1If sending items via email, you are responsible for ensuring compliance with CAN-SPAM laws.
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